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‘Someone will surely pay whatever I’'m asking’ became an unconscious real estate strategy for many home sellers over time, especially
within the luxury segment of the market. The Internet has completely removed this philosophy of simply offering your home or
condo for sale at a high price in hopes that someone will overpay. Buyers today have multiple sources of real-time comparable data

-- literally at their fingertips! It’s still okay to leave some ‘negotiation room’ in pricing real estate, but today’s savvy sellers have
recognized that better-priced properties generally sell faster, and often at higher prices, than ones which are significantly overpriced.

But, even with immediate access to on-the-spot data, the ability to announce a changing market’s direction will generally take

more than just a financial quarter or two to predict what lies ahead. And even then... it’s necessary for the reader to have access to

a professional who can contrast the raw data against other realities affecting buyer and seller decisions. It’s always easier looking
back than looking forward through a sometimes cloudy financial landscape, especially when that landscape has many filters: global
political instabilities, trade policy uncertainties, weakened international currencies, confusing immigration policies, future home
mortgage interest rate questions, revised U.S. personal income tax policies, election cycle slowdowns, added focus on cash purchases
by foreign buyers... and on and on.

In spite of a myriad of external factors affecting the market, which South Floridians have kept an eye on for over half a century, the
primary takeaway from our observation of buyers in the marketplace over the past 36 months is very clear: The pent-up demand for
our South Florida housing is probably the greatest in our history. As Florida’s population continues to grow with almost 900 ‘net’
new residents per day, South Florida is a magnet for newcomers from all across the world—but the one key takeaway from buyers
(new & existing) which dominates like no other is ‘Right Pricing’.

Right Pricing is a phrase that we began to coin in early 2016, as it became clearly apparent that the number of motivated buyers
was increasing significantly, especially in the luxury segment. While we are having more and more discussion with buyers anxious to
purchase homes & condos in South Florida, each of these potential buyers is keenly focused on his or her opinion of perceived value,
and reticent to spending time making offers for properties that are perceived to be exceedingly overpriced.

The proof of this statement lies in the fact that during 2018 (much the same during 2017), our research showed that the average final
sale price of a Miami-Dade home or condo in excess of $1 million sold at 84% of the property’s original asking price. In comparison,
the average sold price of a luxury property four years earlier in 2014, sold for 91% of its original asking price. We expect an active
discussion surrounding the question of, “What is the proper asking price?”, to continue throughout 2019 and into 2020, especially for
Miami-Dade condominiums priced at $1 million and higher. Inventories at this price level are at all-time highs -- with over 3,000 units
actively for sale at the beginning of 2019.

If ‘Right Pricing’ is the focus for the million-dollar-plus segment, then ‘Affordability’ continues to be the topic in the lower-priced
markets. The $300,000-and-under single-family home market, which still accounts for 34% of all single family home sales in Miami-
Dade and 33% in Broward, has less than four months of supply (6-9 months of supply is considered a ‘healthy market’). Miami-
Dade and Broward condos priced under $300,000 have less than seven and five months, respectively, of remaining supply—also
comfortably within the healthy market range.

On the next two pages you'll find a few of the many trends that we have addressed in this report, as we once again look to our

proprietary platforms and internal research team to provide you with information that is both important and compelling about South
Florida’s residential real estate market.
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Interesting elements of this year’s research include:

e |nventories of $1 million+ single-family homes & condos for sale in Miami-Dade County on Dec 31, 2018 had risen to the highest
number in history (4,925 properties -- up 11% over the same period in 2017, while the number of combined $1M+ sales (1,898
properties) were up 18%, the highest number of annual sales since 2015. The 2018 median price for a single-family home or
condo valued in excess of $1 million fell 4% over the prior year.

e Supplies of $1 million+ Miami-Dade properties at the end of 2018 reflected 24 months’ supply for single-family homes and 57
months’ supply for condominiums (based upon 4th quarter 2018 sales). The optimum supply for properties priced in excess of
$1M+ ranges between 12 and 18 months. The supply numbers going into 2019 point to many opportunities for prudent buyers
and ‘right-priced’ sellers of luxury properties across Miami-Dade County.

e Broward County inventories of $1 million+ single-family homes & condos rose in 2018 to the largest inventory since 2008 (1,477
properties, representing an 8% increase over 2017). Sales of $IM+ homes & condos in Broward County during 2018 set an
all-time record of 971 luxury sales, reflecting a 23% increase over 2017 sales. The 2018 median price for a single-family home
valued in excess of $1 million declined 9% over the prior year, while the median price of a $IM+ condo rose by 17%.

e We believe that there are a significant number of luxury buyers on the sidelines waiting for asking prices to adjust to levels
they deem ‘right priced’. Correct pricing of these luxury properties in 2019 will be critical to increasing the velocity of sales.
In the case of Miami-Dade condos priced in excess of $1 million, where the backlog of inventory is sitting at just shy of 5 years,
price is the primary motivator that will stimulate sales. Buyers are currently combing our luxury condo buildings throughout
Miami-Dade & Broward looking for value and offering cash contracts to purchase.

e |ncreases in mortgage interest rates in 2018 had a slight negative impact on sales under $1 million, which will continue to
impact the number of lower-priced homes and condos. It is important to note that a 1% increase in a homebuyer’s interest
rate will erode their borrowing power by almost 11%.

e A snapshot of Miami-Dade County prices over the last eight years reveals that the median price of a single-family home during
the 2010-2018 period more than doubled (increase of 109%), from $170,000 in Q4 2010, to $355,000 as of Q4 2018. The
median price of a Miami-Dade County condominium was $101,000 in Q4 2010, and had risen to $235,000 in Q4 2018 -- an
increase of 133%. The median price of a Broward single-family home during Q4 2018 was $358,000, up 82% over the median
price of $196,333 in Q4 2010, and the median price of a Broward condo for the same period was up 130%, from
$70,333 to $162,000.
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Transportation, South Florida’s biggest overall challenge, saw a literal ‘bright’ spot with the opening of Brightline in the summer of 2018.
The receptivity has been excellent and that will certainly help the county-to-county flow of traffic, although we clearly have a long way
to go towards solving the in-county issues, especially west-to-east flows in Miami-Dade.

Latin American economies are very important to our overall real estate market. Brazil and Argentina, two key economies to South
Florida, have at least stemmed the negative and we will hopefully continue to see improvement, which will further positively impact our
residential real estate market.

In addition to robust interest from the northeastern U.S. corridors, which are actively responding to Florida’s favorable double-
climates (Fahrenheit and no income taxes), we also expect to continue experiencing growth from the Midwest and other markets
more traditionally associated with Southwest Florida. These second- and primary-home buyers began to have a positive impact on the
Southeast Florida market during 2017 and are continuing to show strong interest today.

As a whole, all second-home markets in the U.S. have been challenged over these past three years by an assorted number of economic
and governmental challenges across the globe. While South Florida has not been immune from these challenges, we believe that we’re
on a steady path toward re-balancing our luxury inventory, provided that our current sellers of luxury homes & condos are realistic
about ‘Right Pricing.” In the low to moderate price ranges, we will continue to monitor interest rates and explore more affordable
options for our entry-level buyers. This year could be headlined as ‘All of South Florida Benefits from Right Pricing in 2019

We are all very fortunate to live and work in South Florida. Our rise over these past 35 years to join the league of other world-class
cities has been both phenomenal and exciting to watch. There will always be ups & downs in the market and ebbing & flowing of global
economies, but at the end of the day, South Florida’s strategic geographical location and the diversity of our people are two very
powerful strengths. The best is yet to come!

Sincerely,

=

Ron Shuffield
President & CEO
EWM Realty International
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PRICE TOO HIGH

PRICE NEEDS ADJUSTMENT

MARKET VALUE RANGE »

REASONABLY PRICED

QUICK-SALE PRICED

V'S
PRICING DIRECTLY IMPACTS HOW MANY BUYERS WILL CONSIDER YOUR PROPERTY
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RIGHT-PRICING

ALIGN LISTING PRICES WITH THE MARKET

If the TV show ‘The Price is Right’ were to be modified for today’s residential real estate market, specifically the
million dollar-plus residential real estate market, it would be called ‘The Price MUST Be Right’

Why? Because our research shows that listings that are inappropriately priced - those outside of the Market
Value Range in the adjacent chart - are for the most part, being completely ignored.

It is from this ongoing phenomenon that our company began to coin the phrase ‘Right Pricing.” Over 2018, we
had numerous instances where an individual had their home or condo listed for an extended period of time,
choosing to purposely ‘overprice’ from the Market Value Range, and generating little traction.

The correlation between right pricing and sales is undeniable.

As an example of this phenomenon, take a listing with a true market value of $2 million. As per our Pricing
Pyramid, we estimate that the property, when “appropriately” priced, will receive a 60% visibility rate among
buyers who are motivated to purchase in that price range.

Increase the asking price to $3 million in order to test the market (the hope for someone that will overpay), and
you reduce the percentage of potential buyers viewing the listing to only 30%. If you decide to really go fishing,
as many have, and price this listing at $3.5 million, your window of prospects shrinks to 10%.

Conversely, lower the asking price of that $2 million residence just a little, to $1.9 million, and the average
percentage of potential buyers viewing the listing increases to 75%. Go even lower, to $1.8 million, and we

estimate that 90% of buyers motivated at this price range will view your listing.

The message to sellers is clear - ‘right pricing’ is the key to selling. There are plenty of buyers in the million-
dollar plus marketplace, they are just waiting for the right price.

INSIGHT 2019 REAL ESTATE OUTLOOK
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In 2018, Miami-Dade’s overall inventory of condominiums increased 4.6% over the same period in 2017

In single-family homes, inventory of available homes increased by 14.4% year over year, with under $IM inventory increasing
by 15.7% and over $1M increasing by 11.1%.

While the 2018 under $1M single family home inventory increased by 670 units from December 2017, months of inventory
(MOI) remained in the healthy range, going from 4.4 MOI to 5.2 MOI. Overall single family home inventory at the end of 2018
was at 6.6 months, remaining in the ideal range of 6-9 months.

During 2018, 34% of all single-family home sales in Miami-Dade in the $300,000 and under market, were down from 41% the
prior year. The reason for the decline is simply due to a lack of single-family home inventory at this price-point.

Condominium inventory in the million dollar and under price point remained at 12.0 months at the end of 2018, slightly
higher than the industry standard of nine months of available inventory, but still very manageable compared to the 57 MOl in
the million-dollar-plus condominium market.

The December 2018 inventory of $IM+ markets once again is record breaking, with 3,092 condominiums in that price point

of the end of the year. This is up from 2,771 available at the end of 2017. This amounts to 57 MOI. To put into perspective, at
the peak of the recession, inventory was 1,899 in March of 2007. That means that we have worked through the inventory in

that cycle, and are now dealing with over-supply of condominiums in this price point during the current cycle.

While a snapshot of over $1 million-dollar condominiums in Miami-Dade reveals an 11.6% increase in inventory from
December 2017 to December 2018 - 2,771 units to 3,092 units, the positive news is that over $1 million-dollar condominium
sales increased 18.7% from 718 sales in 2017 to 852 sales in 2018.

Market-wide, combined single-family and condominium inventory in Miami-Dade from December 2017 to December 2018
went up 7% -- meanwhile sales market-wide were also up 3%, an improvement over last year’s 3% decline.

Months of available inventory in the overall single-family home market were at 6.6 months as of December 2018, and 14.2
months in the overall condominium market:

A preferable range of available inventory for a market is 6-9 months; so, single-family homes are within that range,
but condominiums are much higher -- a number that becomes increasingly disparate at the higher-end segment of
the condominium market.

In the $1 million and under single-family home market, 2018 saw an increase in inventory of 15.7% over 2017. Sales decreased
1.2% year over year and 2.6% quarter over quarter.

In the $1 million and under condominium market, inventory increased 3.1%, while sales increased 4.4% year-over-year and
2.7% Q4 2018 v Q4 2017.

The $1 million-and-over single-family home market inventory increased 11.1% year over year, from 2017 to 2018, while sales
increased 16.8% year over year and 15.0% quarter over quarter.

The window for total months of available inventory is 9-12 months for higher-end properties, versus 6-9 months
for the overall market.

The $1 million-and-over condominium market, while still dealing with high inventory challenges, saw the year-over-year sales
increase by 18.7% from 2017 to 2018, and the last quarter sales keeping steady with 163 units sold in Q4 2018 vs. 166 units
sold in Q4 2017.

Compared to prior years, there is less downward economic pressure in countries such as Brazil, Argentina and Russia, where
the landscape at the beginning of 2018 is more positive than at the beginning of 2017. Brazil is working to put its troubled
political climate behind, similar to Argentina, whose new president has generated economic momentum in the country.
Additionally, Miami-Dade has seen an increase in buyers from the Northeast corridor of the United States.

INSIGHT 2019 REAL ESTATE OUTLOOK n
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In Broward County, total inventory of single family homes and condominiums was up 12% from December 2017 to December
2018, and sales were up 1% year over year and flat Q4 2018 compared to Q4 2017.

Total single family homes inventory increase of 19.6% and condos inventory increase of 7.2% are an indication of a slight
inventory buildup, but MOI still remain in the desired range - at 4.7 months for single family homes and 6.1 months for
condos.

In Broward County, the $300,000 and under 4th quarter market dominated the total volume of condominium inventory and
sales, with this price point representing 63% of all inventory, and a striking 82% of total sales.

The magnitude of single family home market in this price point is not as pronounced, with 22% of all inventory represented
in this category and 33% of all sales.

In the million dollar-plus market for Broward from December 2017 to December 2018, single family home inventory increased
by 9.2% and sales increased 14.2%. The increase in sales for the 4th quarter was even more pronounced at 22.1%, but this can
mostly be attributed to the impact of hurricane Irma in September 2017.

In the million dollar-plus market for Broward, condominium inventory in this price point increased 6.4%, and sales jumped
50.3% year over year. Even prior to the negative effect of hurricane Irma in the 4th quarter, Jan-Aug 2017 condo sales
totaled 142 units while Jan-Aug 2018 totaled 210 units, an increase of 47.9%.

The months of available inventory in the overall single-family home market was at 4.7 months as of December 2018, and 6.1
months in the overall condominium market for the same time period.

Across the board, the supply of single family homes in Broward towards the lower end price points, like Miami-Dade County,
is being absorbed quickly.

A Q4 2017 v Q4 2018 comparison of single family homes of $300,000 and under, shows a decrease in sales of 16.1%,
attributable to negligent supply in this price point, with only 3.2 months of inventory.

Almost as significant as in Miami-Dade (16.8% growth), single family homes in the $1 million and over market saw an increase
in sales of 14.2% comparing 2017 v 2018, with months of inventory at 18.6 months of supply, a bit toward the high side.

There is substantial inventory of single family homes in the $3 million and over market (40 months) and $5 million and over
market (143 months of supply).

In the condominium market, overall inventory levels edged up slightly in Broward County, from 5.8 months at the end of 2017
to 6.1 months at the end of 2018.

Available inventory of condominiums in Broward, as in Miami-Dade, dramatically shift from the lower-end priced residences
to the higher end. Q4 2017 v Q4 2018 comparisons show that available monthly inventory levels in the $100,000 and under
price point are at 4.1 months; 4.6 months in $300,000 and under; 11.0 months in the $300,000 to $599,000 price point; 22.0
months in the $600,000 to $999,000 price point; 21.5 months in the $1 million and over price point; 48 months in $3 million
and over; and $5 million and over, condos are hardly selling (no sales in 2017 and only 2 units sold in 2018).

Short sales and overall distressed sales inventories continued to decrease in both Broward and Miami-Dade

INSIGHT 2019 REAL ESTATE OUTLOOK



SOUTH FLORIDA
BRAND

THE WORLD'S GAZE IS FIXED ON PARADISE

Within South Florida, the emergence of the region as a brand, especially the name recognition of
‘Miami’ on a global scale, has, according to recent media reports, continued to expand. The Greater
Miami area’s economic output of more than $300 billion makes it one of the largest economic regions
in the world, comparable to major capitals such as Hong Kong, according to a study from the FIU-
Miami Creative City Initiative. The reputation of Miami as one of the world’s most recognizable brands
continues to create further awareness of our real estate offerings in our entire region, including Fort
Lauderdale and Palm Beach.

Fueling this phenomenon is the ever-growing synergies between Southeast Florida and New York.
These synergies are well-documented, and have been for decades, but our “connection” with all-things
New York continues to be at the forefront of marketing real estate. This is particularly true as the new
tax laws begin to impact consumers, and the value of Florida residency becomes an increasingly more
compelling option.

For EWM Realty International, this connection is magnified through our parent company, Berkshire
Hathaway, which has heavily invested in New York real estate brokerages. Recent acquisitions of major
New York companies, such as Houlihan Lawrence, over the past few years exponentially increases our
reach into New York City and beyond, with extremely strong ties to areas such as Washington, D.C.
(through Long & Foster Companies). These symbiotic connections with the HomeServices of America
family of companies, each of which is just as interested in pursuing opportunities in South Florida, is a
major component of how we co-market our equally desirable regions.

- EWM REALTY INTERNATIONAL



MEDIAN PRICES

JUST NOW APPROACHING PRE-RECESSION LEVELS

In spite of all the tremendous growth in South Florida’s residential real estate market since the Great
Recession, we are - surprisingly - still not at pre-recession levels for median prices. In Miami-Dade,
the Q4 median price of a single-family home was $374,000 in 2006, and $355,000 in Q4 2018. This
reflects steady growth from a low in Q4 2010 of $170,000, but still not at pre-recession levels. The
median price of a Miami-Dade County condominium at the end of Q4 2018 was $235,000, while the
median price at the end of Q4 2007 was $260,000. The lowest median price since the recession was
$101,000 at the end of Q4 2010.

In Broward County, the median price of a single-family home was also still below pre-recession levels,
from $385,000 in Q4 of 2005 to $358,000 in Q4 of 2018, from a low of $193,000 in Q4 of 2011. In
condominiums, median prices in Broward are lagging behind pre-recession levels. The median price
for a Broward condominium was $205,000 for Q4 2006, and $162,000 for Q4 2018, from a low of
$70,000 during Q4 2010.
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UNDER $300,000

A MARKET BECOMING ENDANGERED

While the high-end of the residential real estate market generates most of the attention, a significant percentage of the
“action” is in the $300,000 and under market. During 2018, 34% of all single-family home sales in Miami-Dade were in
this price point, down from 41% the prior year. The reason for the decline is simply due to a lack of single-family home
inventory at this price-point.

The 2018 $300,000 and under single-family home market in Miami-Dade represents 15% of the inventory, but 34% of all
sales. In condominiums, the number is even more startling, with the price point accounting for 31% of the inventory, and
67% of all sales.

In Broward, the $300,000 and under single-family home market accounts for 22% of the overall inventory and 33% in
sales. In Broward, most condominiums are in the $300,000 and under price point - 63% of the inventory, a pronounced
82% of all sales!

In Miami-Dade there is a 3.0-month supply of single-family homes in this price range. In condominiums, there is a
6.5-month supply, while in Broward, the inventory of single-family homes in this price point is 3.2 months, and 4.6

months for condominiums.

Inventory levels at this price point will continue to be a challenge for both Miami-Dade and Broward Counties.

- EWM REALTY INTERNATIONAL



alINSIGHT
THE UNDER $300,000 MARKET

A GENERAL OVERVIEW

MIAMI-DADE COUNTY

BROWARD COUNTY

SINGLE-FAMILY HOMES

34%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
330 PER MONTH

=
1+13% 15.5%
3.0 MONTHS $250,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018
995 UNITS

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

SINGLE-FAMILY HOMES

33%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
353 PER MONTH

1t 31% 12.2%
3.2 MONTHS $235,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018
1,137 UNITS

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

CONDOMINIUMS

67%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
773 PER MONTH

——
(o) (o)
10.1% 14.4%
6.5 MONTHS $188,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS

5,053 UNITS

CONDOMINIUMS

82%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
1,019 PER MONTH

e, [e—
14.8% 12.1%
4.6 MONTHS $143,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS

4,720 UNITS

MONTHS OF SUPPLY INDICATOR (UNDER $1 MILLION)

BELOW 6 MONTHS - SELLERS’ MARKET

6-9 MONTHS - OPTIMUM SUPPLY

OVER 9 MONTHS - BUYERS’ MARKET
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$300,000-5999,999

A MARKET THAT IS STABLE AND IN HIGH DEMAND
In this price point, the market stabilizes in both Miami-Dade and Broward Counties.

As a whole, this is the category with the highest volume of the overall inventory, accounting for 58% of all single-family
homes listed for sale in Miami-Dade, and 49% of all condos. In Broward County, it accounts for 58% of all single-family
home inventory, and 31% of all condos.

In Miami-Dade, the single-family inventory in this price range increased from 3,385 residences in December 2017, to 3,942
in December 2018, a 16.5% increase. Sales increased from 1,729 units during Q4 2017 to 1,872 units sold during Q4 2018, an
increase of 8.3%. Inventory levels increased slightly from 5.9 months in December 2017 to 6.3 months in December 2018.

In condominiums, the inventory increased 5.1% from December 2017 (7,533) to December 2018 (7,920), with total Q4 unit
sales up 5.7%, from 858 in Q4 2017, to 907 in Q4 of 2018.

This is the price point, especially towards the higher end of the pricing spectrum, where we begin to see significant
increases in available condominium inventory in Miami-Dade. There were 26.3 months of inventory in December of 2017,
and 26.2 months of available inventory in December 2018.

In Broward, available inventory in single family homes in this price range increased 19.5% year over year, from 2,509 units
available in December 2017, to 2,999 units available in December 2018. Total unit sales were up, from 1,975 in Q4 2017, to
2,083 in Q4 2018, or 5.5%.

Inventory levels are stable in this price range for Broward County’s single-family home market, even toward the lower end
of the spectrum, with 3.8 months of available inventory in December 2017, up slightly to 4.3 months in December 2018.

The Broward County condominium market in this price point experienced an increase in total inventory, with 2,035
available units in December 2017 up to 2,291 in December 2018, a 12.6% increase. Overall sales were up 5.2%, with 516 sales
during Q4 2017, and 543 units sold in Q4 2018. Overall inventory supply increased slightly, from 11.8 months of available
inventory in December 2017, to 12.7 months of available inventory in December 2018.

EWM REALTY INTERNATIONAL



alINSIGHT
THE $300,000-$999,999 MARKET

A GENERAL OVERVIEW

MIAMI-DADE COUNTY BROWARD COUNTY

SINGLE-FAMILY HOMES SINGLE-FAMILY HOMES

63%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
694 PER MONTH

59%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
624 PER MONTH

116.5% 0% 119.5% 12.0%
6.3 MONTHS $395,000 4.3 MONTHS $415,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 SINGLE-FAMILY HOMES INVENTORY ON 12/31/2018 SINGLE-FAMILY HOMES
3,942 UNITS 2,999 UNITS
CONDOMINIUMS CONDOMINIUMS

16%

OF TOTAL CONDO

27%

OF TOTAL CONDO

SALES IN MLS SALES IN MLS
1/1/2018 TO 12/31/2018 1/1/2018 TO 12/31/2018
Q4 2018 AVERAGE # SALES Q4 2018 AVERAGE # SALES
302 PER MONTH 181 PER MONTH
\ \
0, (o) (o) (o)
15.1% 10.2% 112.6% 10.5%
26.2 MONTHS $410,000 12.7 MONTHS $377,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS INVENTORY ON 12/31/2018 CONDOMINIUMS
7,920 UNITS 2,291 UNITS

MONTHS OF SUPPLY INDICATOR (UNDER $1 MILLION)

BELOW 6 MONTHS - SELLERS’ MARKET 6-9 MONTHS - OPTIMUM SUPPLY OVER 9 MONTHS - BUYERS’ MARKET




SIM-81.999 MI11.1I.ITON

THE FUTURE POINTS TO COMPLETE EQUILIBRIUM

The $1 million and over inventory in both Miami-Dade and Broward Counties account for a fairly small percentage of overall
total unit sales, but a significant percentage of the respective county’s overall total dollar volume of sales.

In Miami-Dade, during 2018, there was a total of 27,992 single-family and condominiums units sold. Of those total units
sold, 1,898 were priced at $1 million or higher, accounting for 6.8% of sales of the overall market, up from 5.9% during 2017.

But with total dollar volume of sales in the county at $12.9 billion, the $4.5 billion worth of million-dollar-plus inventory sold
accounted for 35% of all sales in the county, up from 32% in 2017.

In Broward, the $1 million and over market represented only 3.2% of all unit sales in 2018 (971 out of 30,746), but almost
17% of total dollar volume of sales ($1.72 billion out of $10.2 billion).

In Miami-Dade, the inventory of single-family homes in December 2017 was 786 units, and 867 units in December of 2018,
an increase of 10.3%. At the same time, single-family unit sales increased markedly over the same time period, from 569 to
655 total units sold, up 17.7%.

The industry’s single most impactful market metric, the months of remaining inventory supply, has been edging up for
some time. However, unit sales have been increasing as well.

In December 2017, there was a 19.0-month supply of single-family homes between $1-$2 million in Miami-Dade. In
December 2018 there was 18.0 months of supply.

In the challenged luxury condominium market, there was a 42.1-month supply in December 2017, and 47.4 months in
December 2018. Hurricane Irma in September of 2017 impacted this sector in particular, but the over-building of new
condominiums in South Florida has kept pressure on pricing.

In Broward County, in December 2017 there were 15.8 months of available single-family home inventory in this price range,
and 14.4 months in December 2018, a slight decrease.

Inventory supply levels in Q4 2018 for Broward County condominiums decreased from 22.2 months in Q4 2017 to 19.2
months in Q4 2018.

The key to addressing the oversupply is pricing. In this over-million-dollar price range, once inventory levels exceed 18
months of supply, the homes and condominiums that successfully sell are the ones whose sellers right-price their properties.

EWM REALTY INTERNATIONAL



alINSIGHT
THE $1 MILLION TO $1.999 MILLION MARKET

A GENERAL MARKET OVERVIEW

MIAMI-DADE COUNTY BROWARD COUNTY

SINGLE-FAMILY HOMES

e,

4.9%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
48 PER MONTH

'\ —

110.3% 14.7%
18 MONTHS $1,261,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018
867 UNITS

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

SINGLE-FAMILY HOMES

—

3.4%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
39 PER MONTH

—
113.6% 14.0%
14.4 MONTHS $1,300,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018
561 UNITS

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

CONDOMINIUMS

3.8%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
37 PER MONTH

\ -

111.0% 15.6%
47.4 MONTHS $1,250,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS

1,743 UNITS

CONDOMINIUMS

1.5%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
17 PER MONTH

—_ \

[¢) o,
17.1% 110.2%
19.2 MONTHS $1,400,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS

333 UNITS

MONTHS OF SUPPLY INDICATOR (OVER $1 MILLION)

BELOW 12 MONTHS - SELLERS’ MARKET 12-18 MONTHS - OPTIMUM SUPPLY OVER 18 MONTHS - BUYERS’ MARKET



S2M-82.999 MI11.1.ITON

THE NEW THRESHOLD THAT DEFINES LUXURY

The main facet of the overall $2-$3 million price point is that it is South Florida’s new benchmark for luxury, particularly in
Miami-Dade.

Just like the ‘definition’ of luxury in New York slowly crept up over time, so that it is now $5 million, the same phenomenon
is occurring in our market due to the fact that there are simply more and more single family homes and condos in that
price point.

In areas like Coral Gables, the median price for a single-family home began to ebb into the $1 million+ range at the
beginning of 2018. While there were some fluctuations in the range, during 2018 five months showed a median price for
sold residences in excess of $1 million.

As a whole, both in Miami-Dade and in Broward Counties, the $2 to $3 million price range represents a very small
percentage of total sales - 1.5% of single family home sales in Miami-Dade, 1% of all condos, and in Broward, 0.7% of all
single family home sales and even less than that in condos, 0.2%.

Yet, this price point represents a substantive portion of the overall dollar volume of sales in both counties.
In Miami-Dade, available inventory of single family homes in this price point grew 14.1% last year, while in Broward it actually
decreased 1.1%. Still, there is a 19 month inventory of single family homes in Miami-Dade, and 28.7 months of available

inventory in Broward.

All the while the median price for single family homes in this price range increased 4.3% in Miami-Dade to $2.4 million, and
grew 1.1% in Broward with a median price range of $2.3 million.

In condominiums, Miami-Dade saw an increase in supply of 12.1% last year, while Broward saw an increase in supply of 3.6%.
The median condominium price in Miami-Dade increased 2% to $2.35 million, while in Broward there was a 2.8% increase in

the median price to $2.38 million.

This re-alignment of luxury to the $2 million+ level is a new paradigm for South Florida, but a reality of the evolution of our
residential real estate market. -

EWM REALTY INTERNATIONAL



alINSIGHT
THE $2 MILLION TO $2.999 MILLION MARKET

A GENERAL MARKET OVERVIEW

MIAMI-DADE COUNTY

BROWARD COUNTY

SINGLE-FAMILY HOMES

1.5%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018
Q4 2018 AVERAGE # SALES

19 PER MONTH
\ —_—
114.1% 14.3%
19.0 MONTHS $2,400,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

SINGLE-FAMILY HOMES

0.7%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018
Q4 2018 AVERAGE # SALES

6 PER MONTH
- —
3 1.1% 11.1%
28.7 MONTHS $2,300,000

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018

357 UNITS 182 UNITS
CONDOMINIUMS CONDOMINIUMS
1.0% 0.2%
| | |
OF TOTAL CONDO OF TOTAL CONDO
SALES IN MLS SALES IN MLS
1/1/2018 TO 12/31/2018 1/1/2018 TO 12/31/2018
Q4 2018 AVERAGE # SALES Q4 2018 AVERAGE # SALES
11 PER MONTH 3 PER MONTH
\ -— — —

0, (o) (o) o
112.1% 12.0% 13.6% 12.8%
48.2 MONTHS $2,350,000 25.8 MONTHS $2,378,340

Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017 2018 VS. 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS INVENTORY ON 12/31/2018 CONDOMINIUMS
530 UNITS 86 UNITS

MONTHS OF SUPPLY INDICATOR (OVER $1 MILLION)

BELOW 12 MONTHS - SELLERS’ MARKET 12-18 MONTHS - OPTIMUM SUPPLY OVER 18 MONTHS - BUYERS’ MARKET
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-$4.999 MI11.IION

THE MARKET EQUALLY CHALLENGING FOR BOTH COUNTIES

The $3-$5 million market in Miami-Dade County is the single most challenged price-point, with 59.1 months of inventory in
single-family homes, and 119 months of condominium supply.

There were 436 condominiums actively for sale in this price range on December 31, 2018, and an average of only 4 sales per
month during Q4 2018, reflecting almost 10 years of supply.

In the single-family home market in this price point, there were 276 homes for sale on December 31, 2018, with an average of
5 sales per month, equaling nearly 5 years of supply.

In Miami-Dade, this price point represents 4.1% of all single-family home inventory and 0.9% of all sales.
In Broward County, this price point makes up 3.0% of total single-family home inventory, and 0.4% of total single-family sales.
In Miami-Dade, this price point represents 2.7% of all condominium inventory and 0.5% of all sales.

In Broward County, this price point makes up 0.7% of total condominium home inventory, and 0.1% of total

condominium sales.

The $3-$5 million range requires the most “right-pricing” for both Miami-Dade and Broward Counties.

EWM REALTY INTERNATIONAL



alINSIGHT
THE $3 MILLION TO $4.999 MILLION MARKET

A GENERAL MARKET OVERVIEW

MIAMI-DADE COUNTY

BROWARD COUNTY

SINGLE-FAMILY HOMES

0.9%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
5 PER MONTH

\ !
17.0% 10.5%
59.1 MONTHS $3,869,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018
276 UNITS

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

SINGLE-FAMILY HOMES

0.4%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
6 PER MONTH

'\ —

19.9% 13.6%
27.5 MONTHS $3,375,000

Q4 2018 VS. Q4 2017

INVENTORY ON 12/31/2018
156 UNITS

Q4 2018 VS. Q4 2017

SINGLE-FAMILY HOMES

CONDOMINIUMS

0.5%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES
4 PER MONTH

—
SUP MEDIAN PRICE

117.5% 12.8%

119 MONTHS $3,700,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS

436 UNITS

CONDOMINIUMS

0.1%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES

1PER MONTH
12.0% 4 0.1%
36.8 MONTHS $3,670,000
Q4 2018 VS. Q4 2017 2018 VS. 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS
49 UNITS

MONTHS OF SUPPLY INDICATOR (OVER $1 MILLION)

BELOW 12 MONTHS - SELLERS’ MARKET 12-18 MONTHS - OPTIMUM SUPPLY OVER 18 MONTHS - BUYERS’ MARKET



SSMILLION & UP

THE PRICE-POINT THAT THE WORLD'S EYES ARE ON

The $5 million and over market is what establishes Miami-Dade County as a true player in the global ultra-luxury market.
While the volume of overall inventory is proportionately low when compared with all listings in the County (4.9% of
total single-family home inventory and 2.4% of all condominium inventory), their combined 2018 dollar-volume in sales
accounted for 10.2% of Miami-Dade’s total, up from 8.9% in 2017.

During Q4 2017 there was a 55-month supply of single-family homes in this price point. The same quarter in 2018 had a
62-month supply, indicating a buildup of inventory.

In the condominium market, there were 77 months of supply as of Q4 2017, and 164 months of supply during Q4 2018.
While this may seem as a substantial slowdown in the over $5M condo sales, it needs to be pointed out that annual 2017
sales totaled 63 units, and annual 2018 sales totaled 74 units, an increase of 17.5%.

In Broward County, this price point is increasingly rare. On December 31, 2018, there were 95 single-family homes actively
for sale. The number of homes sold averaged 1.6 per month, which amounts to 5 years of inventory.

There are 15 condominium listings in that price point in Broward County as of December 31, 2018, and there were only 2
sales during the entire year, compared to 10 listings at the end of 2017, and no sales during that year.

While there are many homes with intrinsic values that set them apart (special architects, unigue owners, one-of-a-kind

locations, etc.), as with the $3 million and higher category, ‘right pricing’ the listings are going to be a crucial part of
reducing inventory.

EWM REALTY INTERNATIONAL



alINSIGHT
THE $5 MILLION & UP MARKET

A GENERAL MARKET OVERVIEW

MIAMI-DADE COUNTY

BROWARD COUNTY

SINGLE-FAMILY HOMES

0.5%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018
Q4 2018 AVERAGE # SALES

5 PER MONTH
(o) (o)
113.7% 1t31.1%
62.4 MONTHS $7,800,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 SINGLE-FAMILY HOMES

333 UNITS

SINGLE-FAMILY HOMES

0.1%

OF TOTAL SINGLE
FAMILY SALES IN MLS
1/1/2018 TO 12/31/2018
Q4 2018 AVERAGE # SALES

1 PER MONTH
\ \
(o) 0,
15.6% 410.8%
60 MONTHS $6,500,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 SINGLE-FAMILY HOMES

95 UNITS

CONDOMINIUMS

0.5%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

Q4 2018 AVERAGE # SALES

2 PER MONTH
\
[¢) o
17.3% 138.1%
164 MONTHS $9,394,000
Q4 2018 VS. Q4 2017 Q4 2018 VS. Q4 2017
INVENTORY ON 12/31/2018 CONDOMINIUMS

383 UNITS

Q4 2018 VS. Q4 2017

CONDOMINIUMS

0.01%

OF TOTAL CONDO
SALES IN MLS
1/1/2018 TO 12/31/2018

AVERAGE # SALES
2 PER YEAR

150% 0%
90 MONTHS NO SALES

REPORTED Q4 2018

INVENTORY ON 12/31/2018 CONDOMINIUMS

15 UNITS

MONTHS OF SUPPLY INDICATOR (OVER $1 MILLION)

BELOW 12 MONTHS - SELLERS’ MARKET 12-18 MONTHS - OPTIMUM SUPPLY OVER 18 MONTHS - BUYERS’ MARKET



FOREIGN BUYER
FACTOR

IMPACTED, BUT STILL EAGERITOFPURCHASE NS 3 & %5 al B
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As previously noted, at the peak of the recession, South Florida was a particularly appealing destination to international buyers
because of both price points and positive currency exchange rates.

As we moved through and past the recession-era distressed inventory, to a new cycle, foreign buyers had to deal with-both inqrea
prices and exchange rate shifts, which consequently priced many buyers out of the market. - ;‘1
o E
Some good news in 2018, in that some of those exchange rates began to move in a more favorable direction, but still nowheremnear as: =,
appealing as the rates in 2007. ; - e

Still, key countries like Argentina, Brazil, and Colombia lost value in their currency over the same period in 2017, as did key European
countries like Russia, Great Britain and the European Union as a whole. No doubt this negatively impacted sales during 2018.

Nonetheless, we also note that there are a significant number of foreign buyers looking at the very long-term and are still purchasing
for reasons beyond pure investment. They want the long-term security that real estate in the U.S. represents, and we still see a very
active market in that arena.

EFFECT OF CURRENCY EXCHANGE RATES ON FOREIGN BUYERS IN SOUTH FLORIDA

HOW MUCH MORE OR LESS EXPENSIVE SOUTH FLORIDA REAL ESTATE IS BASED ON THEIR HOME COUNTRY CURRENCY
DECEMBER 2018 VS. DECEMBER 2007
(11 YEARS)
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EFFECT OF CURRENCY EXCHANGE RATES ON FOREIGN BUYERS IN SOUTH FLORIDA

HOW MUCH MORE OR LESS EXPENSIVE SOUTH FLORIDA REAL ESTATE IS BASED ON THEIR HOME COUNTRY CURRENCY
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WASHINGTON, D.C.

THE NEW TAX LAW

SOUTH FLORIDZSMENEFITS FROM THE TAX CUT & O B S BT

As Americans begin to file their 2018 taxes during 2019, it will be the first year where the reality of reduced deductions and
increased taxes in many states become evident. With Florida’s no-personal-income-tax structure, this clearly gives us a
huge tax advantage. Individuals from historically high-tax states such as New York and California are increasingly looking
at residency in Florida as an option.

We are also seeing a surge in interest in Florida from sectors of the financial services industry. These are entities which do
not need to be in any specific geographic location to serve their clients. Already a prime zone for tech activity, we believe
that the entirety of Southeast Florida will see significant increases in this area.

The value of residency in Florida will be another key driver for a state that already experiences net in-migration of more
than 880 people per day.*

*Per U.S. Census Bureau estimates as of July 1, 2018

“ EWM REALTY INTERNATIONAL
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U.S. STATES & THEIR INCOME TAX RATES

TOP STATE MARGINAL INDIVIDUAL INCOME TAX RATES, 2018

e

% &

ND 2.90% AR /@f:@%w
i

OR 9.90% J

¢ NY 8.82%
/

PA* 3.07%
IA 8.98% (N

¥ CA 13.309
% TN** 3.0%
Y
DC 8.95%
HI 11.0%
L NJ 8.97%
VT 8.95%
PERCENTAGE OF STATE INCOME TAX
I 8% & HIGHER 0-4%
* State has a flat income tax 4%-8% NO STATE INCOME TAX

** State only taxes interest and dividends income.
Map shows top marginal rates: the maximum statutory rate in each state

Source: TaxFoundation.org
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Estimated U.S. Census numbers continue to reveal that Florida remains one of the nation’s leading growth states, with a net
gain of 884 permanent residents per day. Texas and Florida are the only two states with such high growth. California is the
third fastest growing state, albeit with less than half the net gain of permanent residents as Florida.

There are numerous factors for our ongoing growth, as Florida is now home to 21.3 million individuals, and still growing.

One key reason always has been no state income tax, a reason now looming larger than ever, as 2018 will be the first year
of filings with those new laws in place. Individuals living in high-tax states, such as New York, will be looking very carefully
at their options. It could be a chief reason as to why New York has a net loss of 133 permanent residents per day, many of
those choosing Florida as their new home.

Other key factors include our weather, ease of travel via the state’s many international airports and seaports, and in South
Florida, the level of diversity attracts many foreigners and multi-national companies to the region.

There is no doubt that Florida, and particularly South Florida, will continue to grow and evolve as a world-class city. With
over 6 million people already calling South Florida home, we are destined for prosperity.

REALTY INTERNA
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URBAN EVOLUTION

SOUTH FLORIDA'S GROWING METROPOLIS

The evolution of the greater downtown Miami has been well-documented. According to data
from the Downtown Development Authority (DDA), more than 92,000 people live in greater
Downtown Miami, an unprecedented growth of 40% since 2010, and one that is certain

to grow. The long-awaited re-birth of downtown is upon us, but it’s also beyond
Downtown/Brickell.

The term ‘urban node’ has entered our vocabulary as we see many
other areas beyond the true downtown which are undergoing
transformation. This is not only true in Miami, but also in Fort
Lauderdale, as the Las Olas area is booming with new
construction and a huge influx of residents.

South Florida’s new “bright” spot is
the continued expansion of the
Brightline, which is rapidly
drawing our community

closer, creating greater

economic growth

and vitality.

DOWNTOWN MI|IAM I



FORT LAUDER DI

IS BECOMING REALITY

OUR VISION

To a great degree, many of South Florida’s challenges are

from growing pains, which is something that can be said

for the State of Florida as a whole. Florida’s population was 10
million residents in 1980. Today, we have 21.3 million permanent
residents. Florida is currently the third most populous state in
the union, surpassed only be Texas and California.

If you look back on our last decade of growth, we have witnessed yet another
transformation of our region into a world center with the creation of new performing
art centers, art and science museums, and many other cultural centers.

We have seen an expansion of our business communities, especially in retail,
hospitality, healthcare, technology, universities and research institutions.

The foundation of any growing community is its real estate base, both residential and commercial.
With these in mind, it seems inevitable that the look and value of South Florida will continue

to mirror other world-class destinations and remain a draw among
buyers across the U.S. and all around the globe.

We are all fortunate to live and work in paradise. The best is yet to come!

INSIGHT 2019 REAL ESTATE OUTLOOK
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EWM REALTY INTERNATONAL
201 ALHAMBRA CIRCLE, SUITE 1060, CORAL GABLES, FLORIDA 33134

INSIGHT. INTEGRITY. INNOVATION.

ewm

REALTY INTERNATIONAL
A Berkshire Hathaway Affiliate

YOUR NEW PLACE IS AT
ewm.com

Y iy @@ f in

ALHAMBRA | AVENTURA | BRICKELL | COCONUT GROVE | CORAL GABLES-SOUTH MIAMI | KEY BISCAYNE | LAS OLAS
MIAMI BEACH | PINECREST-PALMETTO BAY | SOUTH BEACH | WESTON TOWN CENTER



